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Investors Lose Appetite for Seeding Vehicles
After raising billions of dollars following the financial crisis, hedge fund seeders 

have hit a dry spell.
Across the industry, little money has flowed into seeding vehicles since Reser-

voir Capital held a final close for its Reservoir Strategic Partners Fund in the first 
half of last year. Three major players that have been on the marketing trail for the 
better part of a year — Larch Lane Advisors, PineBridge Investments and a joint 
venture between Man Group’s FRM unit and Deutsche Bank — have yet to hold an 
initial close. Another, Grosvenor Capital, recently held a final close with $475 mil-
lion, reflecting an incremental increase over the $400 million it started with early 
last year.

In part, the slowdown in fund raising is due to extenuating circumstances. The 
FRM-Deutsche offering, for example, was delayed by Man’s takeover of FRM last

See INVESTORS on Page 9

Visium, Ex-Trader Divided Over Noncompete
Visium Asset Management is locked in a nasty legal dispute with a former port-

folio manager who quit to launch his own hedge fund.
The New York firm sought a temporary restraining order against Rahul Mepani to 

stop him from opening a fund shop pending the expiration of a noncompete clause 
in his contract. In court papers, Visium accused Mepani of stealing proprietary 
information, including his track record. It also said he tried to poach two investors 
that Visium had been courting.

At a hearing last month, New York State Judge Jeffrey Oing sided with Visium 
on one key point and with Mepani on another. The judge denied the trader access 
to certain proprietary data, but opened the door for him to talk to prospective 
clients. Court records indicate Mepani has approached Schonfeld Securities and 
fund-of-funds manager Lighthouse Partners about investing in a planned fund to be

See VISIUM on Page 6

Deutsche Setting Up Insurance-Linked Fund
Deutsche Bank is in the early stages of setting up a hedge fund that would absorb 

risk from insurance companies, in part by purchasing catastrophe bonds.
While the bank has yet to launch the vehicle or begin marketing it to investors, 

the early word is that it aims to seed the entity with $100 million of its own money 
— an amount that suggests the institution sees an attractive opportunity for growth 
in an area where it hasn’t been an active fund manager in the past.

The fund would be run by a London-based team within the Deutsche Asset & 
Wealth Management unit. Leading the initiative will be Michael Amori, who recently 
came back on board after leaving another area of Deutsche late last year to focus on 
academic pursuits.

During his first stint at Deutsche, Amori co-headed a “longevity markets” group 
within the bank’s corporate-banking and securities division. That role saw him 
arrange swaps designed to allow corporate pension managers to shed the risk that 
their beneficiaries would live longer than projected. Among his deals: a £3 billion
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Sandalwood Securities has lost a staffer. 
Mihir Meswani held the title of chief 
portfolio strategist, a role that included 
management and construction of fund-
of-funds portfolios. Meswani had joined 
the Roseland, N.J., multi-manager shop in 
late 2009 from the Robert Wood Johnson 
Foundation, where he was a director of 
investments. His plans are unknown. 
Sandalwood, meanwhile, doesn’t plan to 
replace him. But the firm is separately 
looking for a marketer to cover the Mid-
west.

KPMG’s alternative-investment unit has 
installed Constance Hunter in the newly 
created position of chief economist. 
Hunter assumed the New York-based 
post last week, aiding fund manag-
ers on the accounting firm’s client 
roster with economic forecasting and                    
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Gravitas Streamlines Risk Reporting
Gravitas Technology is rolling out a risk-assessment service 

whose resulting reports would address the varying needs of 
hedge fund regulators, limited partners and investment com-
mittees.

Working under the brand name Risk-As-A-Service, Gravi-
tas would equip fund managers with the technology and staff 
needed to measure the impact of market events and trades 
across their portfolios. A key selling point: Clients could hand 
over those tasks to a single vendor.

Hedge funds routinely deliver complex reports on position, 
liquidity and counterparty risk to regulators, backers and their 

own investment committees. Because those parties often have 
vastly different ideas of what constitutes risk, however, man-
agers sometimes hire separate service providers to generate 
the needed documents for each group. Gravitas proposes to 
streamline the process, while taking advantage of a growing 
willingness among fund operators to farm out such functions 
to outside companies. “They are realizing some of these things 
are commodities. They don’t need to control everything,” Gravi-
tas founder Jayesh Punater said.

Gravitas is best known for helping hedge funds set up and 
run information-technology systems. Its push into risk-man-
agement technology comes as regulators and institutional 
investors are increasingly demanding that managers imple-

ment high-quality infrastructures, 
even as backers also push for lower 
fees.

The firm is offering the service 
in conjunction with IBM Risk Ana-
lytics, a Web-based operation that 
gives investment specialists, traders 
and corporate treasurers on-demand 
access to tools for portfolio construc-
tion, risk management and reporting. 
IBM launched the business in 2011, 
following its $320 million acquisition 
of Toronto-based Algorithmics.

Punater founded Gravitas in 
1996 with an initial focus on sell-
ing information-technology sup-
port to brokerage houses. The New 
York firm began to shift its focus to 
alternative-investment firms in 2004, 
immediately snaring a number of 
high-profile managers as clients.
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Manager Maps Novel Growth Strategy
A newcomer to the fund-of-funds field is taking an unusual 

approach to gathering assets.
Rather than focus on fund raising, Pulteney Street Capital is 

hoping to add investors via acquisitions of other fund-of-funds 
shops — primarily smaller businesses whose owners are look-
ing for an exit strategy. Indeed, that’s precisely how the New 
York firm got started earlier this year. Founders Sean and Dan 
McCooey, who are brothers, bought out the ownership of Prae-
sideo Management of Ogden, Utah, rechristened the firm and 
transferred investors representing some $30 million of assets into 
a new multi-manager vehicle called Pulteney Street Partners.

The McCooeys’ investment approach is similar to that of Prae-
sideo founder Jeffrey Clark. The Pulteney Street fund currently 
invests with 10 underlying hedge fund managers, including four 
that had the backing of Praesideo. The continuity reflects the fact 
that the McCooeys retained two of Praesideo’s hedge fund research-
ers, Michael Loughton and Trevor Welch. The Pulteney Street vehicle 
eventually will have exposure to up to 15 underlying managers.

Already, the McCooeys are on the lookout for another fund-
of-funds operation with assets of $20 million to $100 million. 
Once again, their idea would be to collapse the business and 
move as many investors as possible into the Pulteney Street fund.

Pulteney Street’s unorthodox approach is grounded in 
waning demand for funds of funds as institutional investors 
increasingly prefer direct investments in hedge funds. Smaller 
multi-manager firms in particular are under pressure to sell, 
creating a buyer’s market for opportunistic players like Pulteney 
Street. The purchase price of Praesideo wasn’t disclosed, but a 
source said the McCooeys paid less than what it would have 
cost to build a business from scratch.

Pulteney Street is pitching several investor-friendly features 
designed to retain backers when the firm takes over an existing 
fund of funds. First, limited partners in its fund won’t be charged 
two sets of fees, as most fund-of-funds investors are. Tradition-
ally, backers of multi-manager vehicles have paid 1% of assets 
and 10% of gains to the fund-of-funds manager, on top of the 
standard 2% of assets and 20% of gains paid to the underlying 
hedge funds. Pulteney Street only invests with managers that 
agree to split a single set of fees equal to 2% of assets and 20% of 
gains. The upshot: Pulteney Street’s investors pay no more than if 
they had invested directly in a typical hedge fund.

In addition, Pulteney Street insists on investing with manag-
ers via separate accounts, rather than contributing to commin-
gled funds. As a result, Pulteney Street can offer its investors 
better access to their money and more information about the 
investment activities of the managers it works with.

The McCooeys aren’t averse to traditional marketing. 
While scouting for another acquisition, they continue to pitch 
the Pulteney Street vehicle to wealthy individuals and family 
offices. They are shooting for $100 million under manage-
ment — the minimum for attracting interest from institutional 
investors — and believe they can more quickly reach that goal 
through acquisitions.

Sean McCooey is a managing director at Concept Capital, a 

so-called mini prime broker where he’ll continue to work even 
as he focuses on Pulteney Street. He has spent most of his career 
in the brokerage industry, including 18 years as a specialist on 
the floor of the New York Stock Exchange.

Dan McCooey’s background is in institutional sales, includ-
ing positions at Citigroup and Weeden & Co. He’s heading mar-
keting for Pulteney.

CQS Singling Out Europe Stocks
CQS is considering the launch of a hedge fund that would 

emulate the European equity component of its flagship multi-
strategy vehicle.

The London firm already has sought to gauge interest in the 
proposed CQS European Equity Long Short Fund by discussing 
the vehicle with investors in recent weeks. It also plans to dis-
cuss the offering at an emerging-manager roundtable that Bank 
of America unit Merrill Lynch will host on June 6 in New York.

Should it decide to move forward, CQS would likely launch 
the fund by yearend. The entity would take long and short posi-
tions in stocks that CQS believes are mispriced, with the goal of 
generating alpha from both sides of its portfolio.

That’s the same approach used for the European equity book 
within the firm’s CQS Directional Opportunities Fund, which 
has produced average annual returns of more than 21% since 
its 2005 inception. Those gains include returns of 36% in 2012 
and 7.6% so far this year.

The new fund would be run by European equity chief David 
Morant. He joined CQS in May 2012 after dropping out of the mar-
ket for about a year. Before that, he logged separate stints in the 
London office of SAC Capital in 2005-2008 and 2009-2011. Earlier, 
he spent time at J.P. Morgan and Soros Fund Management.

CQS is led by Michael Hintze. The firm runs $12.1 billion 
overall.

Weiss Alumnus Preps Equity Vehicle
A portfolio manager who spent 10 years at George Weiss 

Associates trading service-sector stocks is setting up his own 
hedge fund operation.

Philip Korn formed New York-based SJK Capital last month 
with the intention of launching an equity vehicle before the 
end of the year. As he did at Weiss Multi-Strategy Advisers, the 
hedge fund arm of George Weiss’ firm, Korn would invest in 
service-oriented companies in a variety of industries, including 
financial services, energy, healthcare and hospitality.

Korn has told prospective investors that his track record at 
Weiss included an average annual return of more than 13%. In 
recent years, he oversaw a five-member team that was responsible 
for a $700 million portfolio. Hartford-based Weiss currently has 
about $1.2 billion under management, down from $2.8 billion at 
the onset of the financial crisis. Korn left the firm in April.

SJK is willing to give early backers a break on fees, which for 
later investors will equal 2% of assets and 20% of gains.

Before Weiss, Korn worked at Kingdon Capital and Vinik 
Asset Management.
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Lazard Picks Up Direct Access Execs
The head of Direct Access Partners’ prime-brokerage busi-

ness joined Lazard Capital Markets this week as his former 
employer continued to wind down its main business.

Lazard hired Brian Stutman, who headed Direct Access’ 
hedge fund services group, and two of his colleagues: capital-
introduction executive Andrew Saunders and client-services 
specialist Geoffrey Webster. All three report to David Sachs, 
who runs Lazard’s 4-year-old prime-brokerage unit.

Sources said Lazard also has picked up a big chunk of Direct 
Access’ hedge fund clients. Direct Access, which served as a so-
called introducing broker for Goldman Sachs and other Wall 
Street banks, began shutting down its trading and brokerage 
operations last month after four people associated with the 
firm were charged with bribery.

Unlike Direct Access, Lazard is a self-clearing broker, though 
it also can steer trades through J.P. Morgan. Its list of prime-bro-
kerage clients includes seven hedge fund managers registered 
with the SEC, according to Hedge Fund Alert’s Manager Database. 
The largest of those, Seneca Capital, manages about $640 million.

One of the things that makes Lazard attractive to fund managers 
is its access to a stable of family offices that employ Lazard’s asset-
management services. Those investors represent a huge pool of capi-
tal that hedge funds can tap via Lazard’s capital-introduction group.

On May 6, the SEC charged Direct Access executive vice 

president Tomas Clarke and three associates in a kickback 
scheme that involved paying bribes to a government official 
in Venezuela in order to secure the bond-trading business 
of a large Venezuelan bank. Since then, Direct Access’ staff 
has shrunk from 130 to about 50. The remaining staffers are 
focused on moving clients to other brokerages, severing ties 
with securities exchanges and liquidating assets.
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Inflows/Outflows by Strategy
 Last 12
 Months
Hedge funds ($Mil.)
Asia/Pacific long/short equity -$5.8
Bear market equity -1.1
China long/short equity -28.0
Convertible arbitrage 119.6
Currency -711.1
Debt arbitrage 1,381.5
Distressed securities -672.6
Diversified arbitrage 572.2
Emerging markets long-only equity 121.2
Emerging markets long/short equity -911.0
Equity market neutral -655.6
Europe long/short equity -885.5
Event driven -1,106.1
Global long/short equity -1,519.1
Global macro 4,491.3
Long-only debt -119.0
Long-only equity -1,335.4
Long-only other -665.0
Long/short debt 920.8
Merger arbitrage -316.6
Multistrategy -32.4
Systematic futures -4,751.6
U.S. long/short equity -498.4
U.S. small cap long/short equity -609.1
Volatility 235.4
TOTAL -5973.5

-5 

-4 

-3 

-2 

-1 

0 

1 

2 

3 

4 

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec Jan Feb Mar 

Net Flows for Industry ($Bil.) 

Source: Morningstar Direct Fund Flows 

2012 2013 



Emerging-Market Pro Seeks Investors
An emerging-market specialist who left his post as head 

trader at Artha Capital last year has hung his own shingle.
Working via his newly formed Chrysaetos Capital, Chris 

Tucker began trading Chrysaetos Global Opportunities Master 
Fund last month with about $10 million of his own money plus 
some capital from friends and family. He’s now marketing U.S. 
and Cayman Islands versions of the vehicle to outside backers.

Early investors will get a break on fees, paying 1% of assets 
and 10% of profits instead of the industry-standard 2-and-20 
format that Tucker eventually plans to adopt for his Rye Brook, 
N.Y., operation.

Tucker is investing mostly in emerging-market stocks, and 
to a lesser degree in fixed-income products, currencies and 
commodities. He employs a combination of fundamental data, 
macroeconomic analysis and technical studies.

Tucker is serving as chief investment officer at Chrysaetos, 
which is emphasizing his 20-plus years of emerging-market 
experience. He most recently spent five years at Artha, an emerg-
ing-market equity shop in Stamford, Conn., that was running 
$1.2 billion as of yearend 2012. Along with overseeing the firm’s 
trading desk, Tucker contributed investment ideas and managed 
risk. He left in September to start working on Chrysaetos.

Tucker’s resume also includes five years as a managing 
director on HSBC’s equity-trading desk, along with senior 
stock-trading and investing positions at Dresdner Kleinwort 
and Deutsche Bank.

Sharing the founding partner title with Tucker at Chrysae-
tos is chief operating officer Daniel Portnoy. He most recently 
headed operations at algorithmic-trading firm Arctos Capital 
and its trading-technology and consulting arm, Pavonia Tech-
nology. He also has worked at HSBC, Credit Suisse Asset Man-
agement and predecessor First Boston Asset Management, and 
Morgan Stanley.

Deutsche ... From Page 1

($4.6 billion) swap with Rolls-Royce Pension Fund in 2011 and a 
€12 billion ($15.7 billion) swap with Aegon in 2012.

Funds like the one Deutsche is planning typically deal in 
less-exotic fare. Take catastrophe bonds, which are among 
their most common investments. Those instruments essen-
tially act as short-term reinsurance products, allowing insurers 
to offload some of the risk that they would face major payouts if 
a natural disaster strikes a specific location during a given win-
dow of time — say, a hurricane in Florida or an earthquake in 
Japan. That task is accomplished by arranging for buyers of the 
bonds to absorb a layer of losses should such an event occur.

Catastrophe-bond investors, meanwhile, typically seek to 
minimize risk by diversifying their exposures across different 
regions and types of disasters. Hedge funds increasingly have 
been venturing into the area. So too have institutional inves-
tors, with many viewing the market as a low-volatility fixed-
income play with virtually no correlation to other asset classes. 

They’ve been buying the bonds directly and handing capital to 
fund managers — with some going so far as to create insur-
ance-linked investment allocations.

Issuers have responded with a growing supply of cat-bond 
offerings. For example, the past two months alone have seen 
deals completed by Allianz, Allstate, American Coastal Insur-
ance, Munich Re, Turkish Catastrophe Insurance Pool and USAA, 
according to sister publication Asset-Backed Alert.

The largest operators of hedge funds that invest in insurance-
linked securities are Credit Suisse, with $4 billion to $5 billion at 
work in the sector; Fermat Capital, which runs about $4 billion; 
and the $8 billion Nephila Advisors, which sold a minority stake 
in its business to Kohlberg Kravis Roberts in January. Napier Park 
Global Capital, which spun off from Citigroup this year, also is 
planning the launch of an insurance-focused vehicle.

As for Deutsche, it’s unclear how the bank plans to rec-
oncile its support of the planned fund with limitations on 
such investments under the Dodd-Frank Act’s Volcker Rule. 
As proposed, a bank would be allowed to seed the launch of 
a hedge fund but could account for no more than 3% of the 
vehicle’s capital starting a year after its launch. Many banks 
also have been pulling back from launching their own funds 
in response to higher Tier 1 capital requirements set by the 
Bank for International Settlements’ Basel 3 rule. However, the 
word is that Deutsche plans to move ahead with the effort 
anyway.
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Varden Experiences Growth Spurt
Structured-product specialist Varden Pacific has added two 

staffers, while raising more than $50 million of fresh capital.
The new hires complete an initial buildout phase for the 

San Francisco hedge fund manager, which is led by a team 
of former Credit Suisse, Bank of America and Morgan Stanley 
executives. The latest to join: controller Nick Nisyamonthon and 
Christine Marchuska, who leads investor relations and market-
ing. The firm also has five investment professionals.

Nisyamonthon previously worked at San Francisco fund 
shop Standard Pacific Capital. Marchuska was at Premium Point 
Investments, a hedge fund manager with a focus on mortgage 
bonds.

The added capital, meanwhile, is coming primarily from 
one investor who wanted in on Varden’s flagship Varden Pacific 
Opportunity Partners fund. It will bring the firm’s overall 
assets to more than $300 million. The developments first were 
reported by sister publication Asset-Backed Alert.

Varden’s holdings are heavy on collateralized debt and loan 
obligations. However, it recently has backed away from instru-
ments underpinned by loans in favor of ones backed by corpo-
rate bonds. It has tempered its CLO purchases amid tightening 
spreads on such products.

Varden was founded in 2011 by Dennis Lin, Brad Scelfo, Chris 
Slattery and Shawn Stoval. Lin previously ran trading of U.S. 
dollar interest-rate swaps at Credit Suisse. Scelfo was a member 
of Credit Suisse’s structured credit product unit. Slattery and 
Stoval also have backgrounds in structured credit, with Slattery 
coming from BofA and Stoval from Morgan Stanley.

Visium ... From Page 1

operated by his Micawber Capital.
Meanwhile, the two sides are pursuing arbitration in 

an effort to resolve other issues concerning the terms of 

Mepani’s noncompete clause, which bars him from hold-
ing a similar position at another hedge fund for at least six 
months. While Mepani acknowledges laying the ground-
work for a fund operation, he says he doesn’t plan to launch 
for 18-24 months.

Mepani’s lawyer, Jonathan Sack, hailed the judge’s ruling, 
saying it gives his client leeway to begin building a business. 
A Visium spokesman also applauded the judge for “entering a 
preliminary injunction in favor of Visium,” but declined fur-
ther comment.

At the heart of the case is a fairly typical conflict between 
a hedge fund portfolio manager and his employer. Mepani, 
who joined Visium in January 2011, soon began complaining 
about his compensation. He told Visium founder Jacob Got-
tlieb and president Jason Huemer that similar multi-strategy 
fund operations pay their portfolio managers at least twice 
as much. Mepani earned a base salary of $125,000 plus up 
to 10% of his portfolio’s profits — for a total of $824,000 last 
year.

Mepani, who quit in March, was one of about 35 portfolio 
managers who ran money for the flagship Visium Global Fund. 
His performance was strong enough that Gottlieb and Huemer 
took steps to retain him. After meetings late last year, they 
offered to increase his allocation of risk capital to $150 million, 
from $120 million. But in the end, the two sides couldn’t come 
to terms.

Mepani argues that he’s entitled to market his track 
record for several reasons. For one thing, it would be fairly 
easy for investors to figure out, considering that he took a 
value approach to investing in large-cap stocks including 
Google and Wal-Mart. And because he worked from home, 
Mepani maintained records of his unaudited performance 
on a cloud-based service. When he left, he took that data 
with him — though the judge has now blocked him from 
using it.

Mepani’s returns were unavailable, but the Visium Global 
Fund gained 19.5% last year and was up 7% this year as of May 
31. The vehicle manages $700 million.

Visium, which manages $4.5 billion overall, has a rep-
utation for being near the bottom of the pay scale among 
large multi-manager fund shops. Indeed, Mepani was one 
of three portfolio managers who left in recent months. The 
others are Stefan Lumiere and Bart Wyand. Wyand jumped 
ship earlier this year to trade convertible bonds at Goldman 
Sachs.

At the same time, Visium has added portfolio managers, 
including four who joined the firm on June 1 from private 
equity shop Paul Capital. They were hired to launch a health-
care-focused vehicle.

Gottlieb was a star portfolio manager at Balyasny Asset Man-
agement when he spun off to form Visium in 2005. Balyasny, in 
turn, was a spinoff of Schonfeld Securities, which previously 
was an investor in Visium but isn’t any longer.

Mepani, too, is a Balyasny alumnus. Directly before join-
ing Visium, he worked at Access Global Partners of Stamford, 
Conn.

June 5, 2013 6Hedge Fund
ALERT

A multi-user license allows several or even all of your 
company’s employees to receive Hedge Fund Alert at 
the same time each week. We offer licenses at deep 
discounts to individual subscription prices.

If your company doesn’t hold a license, it is an 
actionable violation of U.S. copyright law to photocopy 
or reproduce any part of this publication, or to forward 
it electronically without first obtaining permission from 
Hedge Fund Alert.

For details on group subscriptions, contact JoAnn 
Tassie at 201-659-1700 or jtassie@hspnews.com.

A Group Subscription
Keeps Your Staff Informed



You can also start your free trial at HFAlert.com, or fax this coupon to 201-659-4141. To order by phone please call 201-659-1700.
Or mail to: Hedge Fund Alert, 5 Marine View Plaza, #400, Hoboken, NJ 07030.

Confidential? Not anymore.

Hedge Fund Alert, the weekly newsletter that keeps you a step ahead
in the highly secretive alternative-investment business.

There’s no obligation. I won’t receive an invoice unless I choose to subscribe.

You can also start your free trial at HFAlert.com, or fax this coupon to 201-659-4141. To order by phone please call 201-659-1700.
Or mail to: Hedge Fund Alert, 5 Marine View Plaza, #400, Hoboken, NJ 07030.

Address:

Name: Company:

City: State: Zip:

Email:Tel:

Start my 3-issue FREE trial subscription to Hedge Fund Alert.



June 5, 2013 8Hedge Fund
ALERT 

 

CALENDAR 
 
Main Events 
Dates Event Location Sponsor Information 
June 17-19 GAIM International 2013 Monte Carlo, Monaco ICBI www.icbi-events.com 

June 19-20 Forum 2013 Chicago MFA www.managedfunds.org 

June 24-27 Fund Forum International 2013 Monte Carlo, Monaco ICBI www.fundforuminternational.com 

July 17 Delivering Alpha New York Institutional Inv. www.deliveringalpha.com 

Sept. 15-17 Alpha Hedge West Conference San Francisco IMN www.alpha-hedge.com 

Sept. 17-19 Monaco 2013 Summit Monaco AlphaMetrix www.alphametrix.com 

Oct. 17-18 Outlook 2013 New York MFA www.managedfunds.org 

Oct. 28-31 Fund Forum USA 2013 Boston ICBI www.fundforumusa.com 

Jan. 29-31, 2014 Miami 2014 Miami AlphaMetrix www.alphametrivx.com 

 
Events in US 
Dates Event Location Sponsor Information 
June 10 Introduction to Hedge Funds New York FMW www.fmwonline.com 

June 10-11 Energy Investment Forum San Francisco Opal www.opalgroup.net 

June 10-11 Real Asset Investing Forum San Francisco Opal www.opalgroup.net 

June 10-11 Risk Management for Non-Quants New York FMW www.fmwonline.com 

June 11 Hedge Fund Operations New York FMW www.fmwonline.com 

June 11-12 Venture 2013 San Francisco IBF www.vcinvestingconference.com 

June 12 Non-Core Real Estate Opportunities Summit New York iGlobal Forum www.iglobalforum.com 

June 12 High Yield Bond Conference New York NYSSA www.nyssa.org 

June 13 Securitization Pricing, Investment & Risk Seminar New York SCI www.structuredcreditinvestor.com 

June 13-14 Private Placement Life Insurance & Variable Annuities Washington IIR www.iirusa.com 

June 17 FATCA Implementation Summit New York FRA www.frallc.com 

June 17 Midwest Public Funds Summit Chicago IMN www.imn.org 

June 17-21 Risk Minds USA 2013 Boston ICBI www.riskmindsusa.com 

June 18 Morning Seminar: Real Story on Hedge Fund Fees New York Infovest 21 www.infovest21.com 

June 18 Hedge Fund Industry in 2013 Chicago Baker Hostetler www.bakerlaw.com 

June 18-19 SIFMA Tech 2013 New York SIFMA www.sifma.org 

June 19 Afternoon Seminar: ’40 Act Mutual Fund Case Studies Chicago Infovest 21 www.infovest21.com 

June 19 Fundamentals of Hedge Funds New York FTF News www.ftfnews.com 

June 19 Adjusting to the New Realities of Hedge Fund Regulation New York NY HF Roundtable newyorkhedgefundroundtable.org 

 
Events Outside US 
Dates Event Location Sponsor Information 
June 10 Family Office & Wealth Management Conference Tel Aviv, Israel DC Finance www.israelwealth.com 

June 12-14 Fundamentals of Hedge Funds London IFF www.iff-training.com 

June 12-14 European Family Office Symposium Lausanne, Switzerland II Forums www.iiforums.com/efos 

Sept. 16-17 Trade & Commodity Finance in Brazil Conference Sao Paulo, Brazil Euromoney Seminars www.euromoneyseminars.com 

June 17-19 Elite Summit Montreux, Switzerland Marcus Evans www.elitesummit.com 

June 18 FATCA for Investment Managers London Infoline www.infoline.org 

June 18-19 FATCA for Banks Conference London Infoline www.infoline.org 

June 20-21 European Credit & Counterparty Risk  London UMI www.umievents.com 

June 20-21 International Gold Mining Conference Zhaoyuan, China IGVision Intl. Corp. www.goldminingconference.com 

June 24-26 Trade Surveillance & AML Conference Singapore Marcus Evans www.marcusevans.com 

June 24-27 Super Return Emerging Markets 2013 Geneva ICBI superreturnemergingmarkets.com 

To view the complete conference calendar, visit The Marketplace section of HFAlert.com 
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July — and the joint venture is confident of a first close later this 
year. But industry sources said there’s no question that investor 
interest in seeding vehicles has waned for a variety of reasons.

To some extent, the fund-seeding business — which offers 
new managers startup capital in exchange for stakes in their 
businesses or a cut of their revenues — has been a victim of 
its own success. From 2010 to early 2012, investors poured 
about $4 billion into vehicles run by Blackstone, Goldman 
Sachs and Reservoir. Backers were attracted by a confluence 
of factors including the emergence of fresh trading talent from 
Wall Street banks and a punishing fund-raising environment 
for startup fund managers. It also helped that earlier seeding 
efforts, including a $1 billion fund Blackstone launched in 
2007, proved highly profitable.

“I think you just tapped out a lot of demand in the alloca-
tion community,” one source said of the gusher of capital that 
filled seeding vehicles a couple of years ago. “They [investors] 
are waiting to see how those bets pay out over time.”

In fact, there’s some concern among investors that the bets 
may not pay out as well as expected. The early returns for 
the Blackstone, Goldman and Reservoir vehicles have been 
muted. Blackstone’s $2.4 billion fund — the largest seed-

ing vehicle ever assembled — saw all of the managers in its 
portfolio at the time lose money in 2011, though they since 
have regained their high-water marks. To date, the Black-
stone fund has backed 10 managers. Reservoir, whose fund is 
thought to have about $1.3 billion of equity, recently suffered 
a blow when one of its managers, Occitan Capital, closed its 
doors after two years of losses.

Goldman, meanwhile, agreed to a cut of just 10% of revenue 
for at least one of its managers, rather than its preferred 20% 
— which could crimp returns down the road. The bank raised 
$650 million for its seeding vehicle in 2011 and subsequently 
abandoned its goal of raising a total of $1 billion.

“The people who raised a bunch of money haven’t exactly lit 
up the world with the results,” the source said. “If you are on the 
outside looking in on that, you’d maybe want to wait.”

That said, seeding vehicles are structured as private equity 
funds, which typically don’t produce their highest returns for 
several years. And the vehicles tend to perform like venture 
capital funds, with a few home runs driving returns despite a 
number of duds.

Another source noted that the most “credible” seed inves-
tors, including Blackstone and Reservoir, still have ample dry 
powder for new investments. “It’s not surprising to me that 
fund raising would be slower,” he said.
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Ex-Barclays Team Completes Spinoff
A distressed-debt trading group has spun off from Barclays 

several months later than expected, and with a new name.
At the end of last year, word got out that Matthew Barrett 

and his Santa Monica, Calif., team were on the verge of leaving 
the bank to start a fund operation called Cloverfield Asset Man-
agement. As it turns out, they didn’t make the move until late 
April, opening shop in Santa Monica under the banner Glendon 
Capital.

They’re already running $400 million on a discretion-
ary basis and advising on $1.7 billion in nondiscretionary 
accounts. The discretionary mandates include a portfolio Bar-
rett has been managing for Luminous Capital on a sub-advisory 
basis since the financial crisis. That vehicle was set up to invest 
in senior bank debt.

Presumably, Glendon also is running money for Barclays. In 
any case, the firm is focused on managing its existing business 
and isn’t actively marketing.

Barrett has three partners who previously worked under him 
at Barclays Asset Management: Brian Berman, Holly Kim and 
Eitan Melamed. Barrett, Berman and Kim all joined the bank in 

2006 from Oaktree Capital. The following year, Melamed joined 
Barclays from Goldman Sachs. Also on board at Glendon is 
chief compliance officer Michael Montgomery, another Barclays 
alumnus.

Glendon has a staff of 12, including 10 investment profes-
sionals. The team invests in a range of debt products, including 
corporate bonds, leveraged loans and mortgage- and asset-
backed securities.

Luminous, a Los Angeles fund-of-funds operator, was 
bought by First Republic Bank in December.

Corrections
A May 29 item in the Grapevine column misspelled the name 
of Visium Asset Management founder Jacob Gottlieb. It also 
overstated the firm’s assets under management. Visium man-
ages $4.5 billion. 

A May 29 article, “Busson’s EIM Losing Ground in the States,” 
misspelled the last name of Dianne Mattioli, who recently gave 
up her position as EIM Group’s chief compliance officer and 
now functions as a consultant to the firm.
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LATEST LAUNCHES 

      

Fund 
Portfolio managers, 
Management company Strategy Service providers Launch 

Equity at 
Launch 

(Mil.) 

Black Maple Opportunities Fund 
Domicile: U.S. and Cayman Islands 

Rob Barnard 
Black Maple Capital, 
Milwaukee 

Equity: long/short, 
event-driven 

Prime broker: Bank of America 
Law firm: Schulte Roth 
Auditor: Rothstein Kass 

3Q  

Chrysaetos Global Opportunities 
Master Fund 
Domicile: U.S. and Cayman Islands 
See Page 5 

Chris Tucker 
Chrysaetos Capital, 
Rye  Brook, New York 
914-729-0276 

Equity: long/short 
(emerging markets) 

Prime broker: Bank of America 
Law firm: Miller & Martin 
Auditor: KPMG 
Administrator: Kaufman Rossin 

May 1 $10 

Disciplined Alpha Offshore Fund 
Domicile: Cayman Islands 
See Page 12 

Kevin Shea 
Disciplined Alpha, 
Boston 

Equity: quantitative Prime broker: Bank of America 
Law firm: Goodwin Procter 
Auditor: Rothstein Kass 
Administrator: SS&C GlobeOp 

2Q $50 

Nighthawk Asia Financials Fund 
Domicile: Cayman Islands  

Thomas Monaco  
Nighthawk Capital, 
Hong Kong 

Equity: long/short Prime broker: Bank of America 
Law firms: Sidley Austin, Maples &  
Calder 
Auditor: PricewaterhouseCoopers  

2H  

Pulteney Street Partners 
Domicile: U.S. 
See Page 3 

Michael Loughton, Trevor 
Welch and Sean McCooey 
Pulteney Street Capital, 
New York 
646-840-4987 

Fund of funds: equities Prime broker: Concept Capital 
 

1Q $30 

Roystone Capital Master Fund 
Domicile: U.S. and Offshore 

Rich Barbera 
Roystone Capital, 
New York 
212-326-6010 

Debt: diversified Prime broker: Bank of America 
Law firms: Seward & Kissel (U.S.) 
and Ogier (Offshore) 
Auditor: Rothstein Kass 
Administrator: Northern Trust 

2Q $350 

SJK Capital Management 
Domicile: U.S. 
See Page 3 

Philip Korn 
SJK Capital, 
New York 
646-352-2013 

Equity: long/short 
(services companies) 

Prime brokers: Bank of America 
and Morgan Stanley 
Law firm: Seward & Kissel 

4Q  

  LATEST LAUNCHES



TO SUBSCRIBE HEDGE FUND ALERT www.HFAlert.com

... From Page 1

  THE GRAPEVINE

Telephone: 201-659-1700 Fax: 201-659-4141 E-mail: info@hspnews.com

Howard Kapiloff Managing Editor 201-234-3976 hkapiloff@hspnews.com
Ralph R. Ortega Senior Writer 201-234-3996 rortega@hspnews.com
James Prado Roberts Senior Writer 201-234-3982 james@hspnews.com

Andrew Albert Publisher 201-234-3960 andy@hspnews.com
Daniel Cowles General Manager 201-234-3963 dcowles@hspnews.com
Thomas J. Ferris Editor 201-234-3972 tferris@hspnews.com
T.J. Foderaro Deputy Editor 201-234-3979 tjfoderaro@hspnews.com
Ben Lebowitz Deputy Editor 201-234-3961 blebowitz@hspnews.com
Dan Murphy Deputy Editor 201-234-3975 dmurphy@hspnews.com
Michelle Lebowitz Operations Director 201-234-3977 mlebowitz@hspnews.com
Mary E. Romano Advertising Director 201-234-3968 mromano@hspnews.com
Josh Albert Advertising Manager 201-234-3999 josh@hspnews.com
Joy Renee Selnick Layout Editor 201-234-3962 jselnick@hspnews.com
Barbara Eannace Marketing Director 201-234-3981 barbara@hspnews.com
JoAnn Tassie Customer Service 201-659-1700 jtassie@hspnews.com

Hedge Fund Alert (ISSN: 1530-7832), Copyright 2013, is published weekly by Harrison Scott 
Publications Inc., 5 Marine View Plaza, Suite 400, Hoboken, NJ  07030-5795. It is a viola-
tion of federal law to photocopy or distribute any part of this publication (either inside 
or outside your company) without first obtaining permission from Hedge Fund Alert. We 
routinely monitor forwarding of the publication by employing email-tracking technology 
such as ReadNotify.com. Subscription rate: $3,697 per year. Information on advertising 
and group-license options is available upon request.

YES! Sign me up for a one-year subscription to Hedge Fund Alert at a 
cost of $3,697. I understand I can cancel at any time and receive a full 
refund for the unused portion of my 46-issue license. 

DELIVERY (check one): q E-mail.  q Mail.

PAYMENT (check one): q Check enclosed, payable to Hedge Fund Alert.

q Bill me.  q American Express.  q Mastercard.  q Visa.

Account #:

Exp. date:

Name:

Company:

Address:

City/ST/Zip: 

Phone:

E-mail:

MAIL TO: Hedge Fund Alert www.HFAlert.com
 5 Marine View Plaza #400 FAX: 201-659-4141
 Hoboken NJ 07030-5795 CALL: 201-659-1700

Signature: 

June 5, 2013 12Hedge Fund
ALERT

strategy. She most recently was deputy 
chief investment officer for AXA Invest-
ment’s fixed-income division, and 
before that held chief-economist roles 
at Aladdin Capital and Galtere. She also 
has led her own shop, Coronat Asset 
Management. Hunter’s arrival comes 
amid a growth effort that has seen 
KPMG add dozens of senior staffers to 
its alternative-investment auditing and 
advisory unit in the past year-and-a-
half. The group is led by John Budzyna 
and Maurice Holmes.

Add trader Jonathan Jacoby to the list 
of UBS O’Connor professionals who are 
jumping to Millennium Management. 
Jacoby, who traded technology, media 
and telecommunications stocks in the 
New York office of UBS’ $5.7 billion 
hedge fund unit, will hold the title of 
portfolio manager at Millennium, also 
in New York. Word of his move came 
after Bloomberg reported this week that 
traders Felipe Cruz, Arnaud Langlois and 
Mark Napp were leaving UBS to join 

Millennium’s London office. Their exits, 
in turn, follow a raft of defections from 
UBS earlier this year and a round of 
layoffs that began this month.

Apollo Global Management has picked 
up a staffer from Perella Weinberg. 
Taylor Boswell worked his last day as an 
analyst at New York-based Perella last 
week, with plans to start in an undis-
closed role at Apollo in July. Boswell 
had worked at the $9 billion Perella 
since 2006. Before that, he spent time as 
an associate at Providence Equity and as 
an analyst at Deutsche Bank.

Silver Point Capital’s chief technology 
officer has left the distressed-debt shop 
to take the same title at Alphadyne Asset 
Management, a global-macro firm with 
about $2.5 billion under management. 
Fabian Zabatta has yet to start work 
at New York-based Alphadyne, which 
is led by founders Bart Broadman and 
Philippe Khuong-Huu. He joined Silver 
Point in 2006, and before that worked at 
Bank of America.

Singapore equity-fund manager Kimco 
International has hired a senior analyst. 

Nobuaki Yanichi arrived at the operation 
on June 1. Yanichi most recently worked 
at Japan Advisory, a Tokyo consulting 
firm where he analyzed automotive and 
capital-goods companies from 2006 
to 2012. He replaces director Noboru 
Tadokoro, who is leaving Kimco on July 
1 for health reasons.

A tax lawyer whose clients include 
hedge funds has joined the law firm of 
Purrington Moody. Miles Chatain arrived 
at the New York-based practice a month 
ago. He previously offered tax advice to 
hedge fund managers at Skadden Arps.

A few months after founding quantita-
tive investment shop Disciplined Alpha, 
former Cadence Capital executive Kevin 
Shea has launched the Boston firm’s 
first hedge fund. Shea’s Disciplined 
Alpha Offshore Fund started trading 
with $50 million raised from pen-
sion systems, according to marketing 
materials from prime broker Bank of 
America. Shea held the title of director 
of quantitative research at Cadence, 
whose roughly $28 billion of regulatory 
assets are parked mostly in long-only 
vehicles. 
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